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The fight against global warming continues despite America's rejection of Kyoto
	AP


	

	

	Some are still fuming


“THE Kyoto Protocol is saved,” proclaimed Olivier DeLeuze, head of the European Union's delegation to the latest round of negotiations on the UN treaty to fight climate change. He made this triumphal claim on November 10th, at the end of two weeks of bitter wrangling in Marrakech, Morocco, that almost resulted in the collapse of the ill-starred treaty. Does this mean that business should start taking Kyoto seriously?
The answer is only maybe. The optimistic case rests on the fact that this latest deal brings the Kyoto pact one step closer to reality. Once enough countries ratify it, the industrialised world will be legally bound to reduce emissions of greenhouse gases (GHG) by about 5% below their 1990 level over the next decade. 
The most encouraging news for Kyoto fans came from the shift in Japan's position on the pact. When George Bush declared earlier this year that he wanted nothing to do with the treaty, the EU's leaders flew into fits of rage and disbelief. The Japanese, however, were non-committal. The prime minister, Junichiro Koizumi, was concerned about upsetting his strongest ally, and his country's businessmen were worried that they would lose competitive edge to American rivals not burdened with Kyoto's costs. 
The treaty needed the support of countries accounting for 55% of greenhouse-gas emissions to come into force; that gave the Japanese delegation a crucial swing vote. Along with Australia, Russia and Canada, Japan accordingly pushed the EU hard to reduce the economic impact of the treaty, in several ways. Their most important demand related to whether countries that fail to meet their Kyoto targets face penalties that are legally binding or merely “political”. The EU, faced with a possible collapse of the treaty, yielded.
Cheerleaders
Is the resulting compromise now toothless? No, says Jennifer Morgan of the World Wildlife Fund, a green group. She insists that this latest deal “sends a strong signal to the shrinking ranks of doubters in politics and business” that they should start to get serious about global warming. She may be right: two Kyoto-inspired initiatives have just been announced by business lobbies.
The first is the GHG Protocol, which was developed by the World Business Council on Sustainable Development—which counts among its members such multinational giants as Ford, DuPont and ABB—and the World Resources Institute, an environmental think-tank. It establishes an international standard that will make it easier for businesses everywhere to report their emissions of GHG, measured according to the same criteria. 
The second business-led scheme, the Emissions Market Development Group—consisting of Crédit Lyonnais, Swiss Re and Natsource (an emissions broker)—aims to kick-start the nascent market for emissions trading. Frank Joshua of Andersen, an audit firm that produced the plan for EMDG, says the goal is to create an entirely new “commodity for international trading of greenhouse-gas reductions”.
Margaret Beckett, Britain's environment secretary and a force behind the Marrakech compromise, thinks the deal could even spur efforts in America to take domestic action on climate change. But this may be wishful thinking. Asked whether the deal would influence his country's intransigent position at all, one senior American negotiator in Marrakech reportedly snapped: “Other countries have chosen their path, and our answer is still ‘No'.”
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